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1. QSL Information Brief — Posted — 27/4/21

QSL

Please find below a short news & information brief from QSL that you may wish to use in your communications to
your members.

Dear Members,

e 2021 Pricing Declaration Date: The 2021-Season Pricing Declaration Date is this Friday, 30 April 2021.
This is the last day for growers to nominate to their chosen QSL pricing products for the 2021 Season. Any
tonnes that remain unallocated after 30 April will default to the QSL Harvest Pool.

To see the full list of available pricing options, please click here, or get in touch with your local QSL team.

e April 2021 Guaranteed Floor Pool: Growers considering their 2021-Season pricing options are reminded
that the April 2021 Guaranteed Floor Pool is accepting nominations until 30 April 2021. This QSL-
managed pool gives growers the best of both worlds, providing a guaranteed minimum return, known as
the floor, with the potential for additional returns should prices increase during the course of the season.
While the floor price is set after nominations close, QSL publishes indicative floor prices during the
nomination period. You can find these on the daily QSL Pricing email, as well as the Market Snapshot
featured on our website (www.gsl.com.au).

The latest indicative floor price for this pool is $454/tonne actual (gross) as of 26 April 2021. Should the
last indicative floor price be more than $10 lower than the one eventually achieved after nominations
close, the pool will be cancelled and growers can move their nominated tonnage to another QSL pricing
option.

For more information about this pool, please click here.

¢ Q3 reports now available: QSL Direct Growers: You can now find your quarterly report (Q3) in your QSL
Direct account under the 'Financial Reports' tab for the 2020 Season.
These reports have also been distributed in the same manner you usually receive your ledger reports and
statements. For further information regarding your quarterly report or for assistance with your QSL
statements, please don't hesitate to contact your local QSL representatives (listed at the bottom of this
email) or call 1800 870 756.

If members have any questions in regards to the above, please don’t hesitate to get in contact with:

. Russell Campbell - Grower Relationship Manager — 0408 248 385
. Kristen Paterson - Grower Relationship Officer— 0438 470 235
o Rebecca Love — Grower Relationship Officer — 0429 054 330 (Mon-Wed)

Current as at 26 April 2021
Regards,

Kristen Paterson
Grower Relationship Officer

Grower Services
Direct +61 7 4760 4401 Mobile +61 438 470 235

Kristen.Paterson@gsl.com.au
www.gsl.com.au



https://qsl.us2.list-manage.com/track/click?u=1f6d262a2ffc5b7bd7c4beb29&id=e4c38d6004&e=5f3fd0a313
http://www.qsl.com.au/
https://qsl.us2.list-manage.com/track/click?u=1f6d262a2ffc5b7bd7c4beb29&id=9593f93372&e=5f3fd0a313
mailto:Kristen.Paterson@qsl.com.au
http://www.qsl.com.au/

2. Ergon Energy Tariff Rates Guide — 2021/22 — Posted — 27/4/21
ERGON ENERGY TARIFF RATES GUIDE - 2021 - 2022

Dear Members,

On the 30%" June 2021, electricity tariff rates will change.

Below, are the Current Tariff Rates — tariffs 62, 65 & 66.

Draft Tariff Rates for 2021/22 are shown as tariffs 62A, 65A & 66A.
& Draft Tariff Default Rates for 2021/22 is tariff 20.

If you want to select the new tariffs, please contact:
Ergon Energy - Ph. 13 10 46 before 30" June 2021.

Please Note: If you do not take action, your tariff will default to tariff 20.

CURRENT TARIFF RATES — UP TO 30™ JUNE 2021

Current Option 1

Retail tariff Service fee | Block 1/Peak Block 2 Off peak/flat
S/day ¢/kWh c¢/kWh c¢/kWh
62
$0.78 46.516 39.336 16.448

Block 1 — 7am to 9pm on weekdays (first 10,000 kWh per month)
Block 2 — 7am to 9 pm on weekdays (remaining kWh per month)
Off-peak — all other times

Current Option 2
Retail tariff Service fee Peak Off peak
$/day c/kWh c/kWh
65
$0.78 36.894 20.321

Peak-a fixed 12 hour period as agreed between the retailer and customer

from the range 7am to 7pm, 7.30am to 7.30pm or 8am to 8pm.

Off-peak — all other times.

Current Option 3
Retail tariff | Service fee Flat Capacity (annual)
S/day c¢/kWh Up to 7.5kW | Over 7.5kW
> $1.72 19.338 37.503 112.759




DRAFT 2021/22 TARIFF RATES

Option 1
Retail tariff Service fee | Block 1/Peak Block 2 Off peak/flat
$/day c/kWh c/kWh
62A
$1.02 42.253 15.936

Block 1 — 7am to 9pm on weekdays (first 10,000kWh per month)
Block 2 — 7am to 9pm on weekdays (remaining kWh per month)
Off-peak — all other times.

Option 2
Retail tariff Service fee Peak Off peak
S/day ¢/kWh c¢/kWh
65A
$1.02 39.556 20.45
Off-peak - all other times
Option 3
Retail tariff Service fee Flat Capacity(monthly)
S/day c¢/kWh 7"’:':‘:, Over 7.5kW
66A :
$2.04 19.275 $3.573/kW | $10.789/kW

DRAFT 2021/22 TARIFF DEFAULT RATES

(If customers leave the tariff as is, their tariff will default to tariff 20 shown below)

Default Option
Retail tariff Service fee Flat
c¢/kWh
20
22.135
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3. Wilmar Comparing Financial Outcomes — Posted — 29/4/21

S UGAR

COMPARING =
FINANCIAL
OUTCOMES

Choosing the best marketer for your farming
business can be challenging.

There is a range of pools and pricing mechanisms.

There are different costs, premiums and bonus
schemes. And there are differences in how
marketers report on results.

This new publication enables growers to directly
compare the financial outcomes they might have
achieved under Wilmar and QSL.

It looks at four alternative pricing allocation
options available through both marketers and

presents the comparative results for the 2018, 2019
and 2020 seasons.

The historical analysis shows that, for all four
options, a grower would have achieved a better
financial outcome over that full three-year period
with Wilmar as their Grower Economic Interest
Sugar marketer.

The summary chart on the back page of this
document shows a grower with 1,000 tonnes IPS

of GEl Sugar would have been up to $44,000 better
off with Wilmar over that time.

SN
wilmar




PRICING ALLOCATION OPTIONS

In this analysis we assume that a grower has had 1,000 tonnes
IPS of GEl Sugar in each of the last three seasons. We assume
the grower has either nominated 100% of that quantity to
Wilmar for marketing or 100% to Q5L for marketing.

For each of the GEl marketers, we've calculated the financial
outcomes that would have come from four alternative pricing
allocation options — whera different allocations of GEl tonnage

Wilmar Managed Poaol

are made to different pools and/or pricing mechanisms.

The intent is to give you an idea of which marketer and what
combination of pricing mechanisms would have produced
the optimal outcomes over the last three seasons.

The following table shows the four altarnative pricing
allocations usad for our comparisons.

Wilmar U5 Quota Pool

0% 0%
0% S50%%
OPTION 3 2300¢
Balanced approach s
60% L

We have used historical pool/pricing outcomes for the 2018
to 2020 seasons to calculata the overall weightad-average
price and total net pool/pricing revenue outcomas for each
of the four options above, for Wilmar and Q5L respectively.

Wilmar Pricing Qutcomes 2018 2019 2020
Average Actual Target Pricing achieved by Wilmar growers (5 IP5)

(Gross Target Price (5/t actual) 543476 $438.20 545516
(Gross Target Price (5/t IPS) 541990 5423456 543070
Allzcation Account Amount -51.73 %6.59  §25.68
Default Advances Finance Charge -53.42 4150 51
Net Pool Price S414.75 S428.56 546417
Wilmar Managed Pool returns (5t IF5)

Gross Pool Price 5360.87 540233 5382139
Allzcation Account Amaount -52.21 56,03 52532
Diefault Advances Finance Charge -53.42 -§1.50 -21.21
Net Pool Price $355.24 540677 5406.51
U5 Quota Pool returns (5t IF5)

Gross Pool Price $761.76  S7EO.I6 475300
Allocation Account Amount -504.23  -4§98.31 -59187
Default Advances Finance Charge -53.42 4150 51
Met Pool Price 5664.12 $689.45 $658.93
Production Aisk Pool returns (57t IP5)

Gross Pool Price $3B1.98 3541333 542439
Allecation Account Amount $0.72 59.02 S2B54
Diefault Advances Finance Charge -53.42 4150 51
Met Pool Price 537930 S420.B5 545172
IPS Conversion FIChors 025390  LO34F9F  [O035165

2-3% 97-98%
2-3% 47-48%
2-3% 37-38%
2-3% 37-38%

The table below illustrates the Wilmar and Q5L pooling and
pricing outcomes as published by both parties. It also shows
the break-up of the Gross Pool Pricas, the Wilmar Allocation
Account Amount or Q5L Shared Pool, and the resulting Net
Pool Prices.

Q5L Pricing Outcomes 2018 2019 2020
Target Prices assumed equal to those achleved by Wilmar growers |5/t IP5)
(zross Target Price (5/% actual) 543476 543820 545516
Gross Target Price (57 IPS) “19.73 $4213 38 £43047
Shared Pool -53.30 SD9E S2057
Met Pool Price S416.43 542436 $469.04
051 Actively Managed Pool returns {5/t IP5)

(zross Pool Price 537237 539108 540400
Shared Pool -53.30 S0.96 52857
Net Pool Price $369.07 5392.06 $433.57
U5 Quota Pool returns ($/t IPS)

ross Pool Price §762.93  S818.02  47B5.00
Shared Pool -5121.06 -5212.44 -581.65
Met Pool Price 564186 S605.58 570335
Harvest Pool retumns | $/t IP5)

ross Pool Price 437190 5405.13 4$403.00
Shared Pool -53.30 S0.98 S2957
Met Pool Price 5368.69 S406.11 543257
IP5 Comversion Ractors LO35806  LO25006  1LO25FO0

NOTE: We have included O50's Loyalty Bonus in the analysis, even thowgh it is our understanding that this bomues is not paid 1o all growers nominating
‘ Q5L Growers who did not receive 050s Loyalty Bonus would have recenved bower returns.




IMPORTANT
ASSUMPTIONS

The Target Pricing outcomes used in this analysis represent
the actual average gross forward prices achieved by growers
nominating Wilmar as their marketer in the 2018, 2019 and
2020 seasons. We've assumed those same prices for both
marketers in the Wilmar versus QSL comparison. The Target
Price includes any roll adjustment that occurred for unpriced
Target Pricing at the expiry of the July and October ICE #11
contract positions.

To ensure the comparison is like-for-like, we have capped
the use of Target Pricing in Option 4 to 60% for each of
the 2018-2020 seasons. Although Wilmar enabled up to
70% of forward pricing during this period, QSL capped the
maximum percentage for any growers nominating it as their
marketer at 60%.

The percentages of GEl Sugar which growers nominating
Wilmar have had in the US Quota Pool have been 1.82%,
2.21% and 3.20% in the 2018, 2019 and 2020 seasons,
respectively. We have used these percentages for both
marketers in this comparison exercise. While the percentages
for growers nominating QSL may be different, to our

Our historical analysis
shows a grower
would have achieved
a better financial
outcome over the
full three-year period
with Wilmar as their
GEIl Sugar marketer.

knowledge, QSL does not publish the percentage of a
grower’s GEI Sugar in its US Quota Pool, at least not in any
public forum.

The Net Pool Prices in the analysis are those as reported by
both Wilmar and QSL respectively. Also note that the 2020
season Net Pool Price assumptions are forecasts and will not
be finalised until all physical sugar sales, ICE#11 and AUD
hedging outcomes are completed in mid-2021.

Please note that no harvesting costs, levies, liens or any
other costs are used in the calculations. This analysis looks
purely at the revenues flowing from pooling/pricing decisions.

WHAT THE
ANALYSIS SHOWS

In each of the following sections, the pie chart illustrates

the risk management approach chosen for analysis. It shows
which combination of pooling or pricing mechanisms, either
with Wilmar or QSL, have been selected.

The right-hand chart under each of the pricing allocation
options below represents the aggregate net pricing
revenue for a grower nominating Wilmar compared with
a grower nominating QSL.




OPTION 1 - Default pool

Almost exclusively relying upon the Wilmar
Production Risk Pool or the Q5L Harvest Pool

Allocation to Pricing Mechanisms

97-98% In Wilmar
Production Risk Pool
or Q5L Harvest Pool

2-3%in
USQ Pool

$450,000
$450,000
$440,000
$430,000
$420,000
$410,000
$400,000
$390,000
$180,000
$370,000
$360,000
$350,000

Foreach of the 2018, 2019 and 2020 seasons, a grower who
had nominated Wilmar would have cut-performed a grower

whio had nominated Q5L

Total Net Pool/Pricing Revenues

2018

019

Il Wiimar [ Q5L

[ |
2020 (forecast)

Overall, across those three seasons, a grower nominating
1,000 tonnes IP5 of GEI Sugar would have been more than
544,000 ahead nominating the Wilmar pricing mechanisms,
an average of about 514 700 per season.

OPTION 1: Almost exclusively relying upon the Wilmar Preduction Risk Pool or the Q5L Harvest Pool

For a grower who had nominated Wilmar For a grower who had nominated QSL
as their GEl marketer as their GEl marketer

2018 2019 2020

GEl percentage allocation to:

Target/Call Pricing 0.00% 0.00% 0.00%
Wilmar Managed Fool 0.00% 0.D0% 0.00%
U5 Quota Poal 1.82% 221% 3.20%
Production Risk Pool 98.18% 97.79% 96.80%
Total 100.00%  100.00%  100.00%

GEl tonnage allocation to:
Target/Call Pricing
Wilmar Managed Pool

US Quota Pool 18 n 12
Production Risk Pool 982 978 968
Total 1,000 1,000 1,000
Weighted Awerage pool 538448 $426.78 545835
Difference to QSL {5/t IPS) $10.82 $1626  $17.11
Total net pool revenue 5384480 5426781 5458346
Difference to QSL S10,818  $16264  $17,111

Target Pricing

Actively Managed Pool
U'S Quota Pool

Harvest Pool

Total

Target Pricing

Actively Managed Pool
US Quota Pool

Harvest Fool

Total

Weighted average pool
return (57t IP5)

Difference toWilmar (5/t IPS)
Total net pool revenue
Difference to Wilmar

018

0.00%
0.00%
1.82%
9B.18%
100.00%:

o8
1,000
$373.66
-$10.82
$373,662
510,818

2019

0.00%
0.00%
221%
97.79%
100.00%%

2
978
1,000
$410.52

51626
$410,518
516,264

2020

0.00%
0.00%
3.20%
06.80%
100.00%

2
968
1,000

$441.23

$17.11
$441,235
-£$17,111




OPTION 2 - Marketers' managed pools

Exclusively relying upon the marketer's managed pools

Allocation to Pricing Mechanisms

2-3%In
UsQ Pool

In this option, a grower nominating Wilmar would have quite

significantly out-performed a grower who nominated Q5L in
the 2019 season. Q5L would have achieved modestly bettar
results in 2018 and 2020.

Total Net Pool/Pricing Revenues

$450,000
5440000
$430,000
5420,000
$410,000
5400000
$300,000
$380,000
$370,000
$350,000
$350,000

OSL $1.4k higher [l Wiimar §16.2k higher B 051 $6.0k higher
| || ||

2018 2019 2020 (forecast)

I Wimar [ Q5L

Owerall, across the three seasons, a grower nominating 1,000
tonnes IP5 of GEl Sugar would have been nearly 58,900
better off nominating the Wilmar pricing mechanisms, an
average of about 52,000 per season.

OPTION 2: Exclusively relying upon the marketer's pools

For a grower who had nominated Wilmar
as their GEl marketer

For a grower who had nominated QSL
as their GEl marketer

2018 2019 2020
GEl percentage allocation toc
Target/Call Pricing 0.00% 0.00% 0.00%
Wilmar Managed Pool S0uD0% S0.D0% 50.00%
US Quota Poal 1.82% 221% 3.20%
Production Risk Pool 48.18% 47.79% 46.80%
Total 100.00%  100.00%  100.00%
GEl tonnage allocation to:
Target/Call Pricing -
Wilmar Managed Pool 500 500 500
U5 Quota Poaol 18 2 32
Production Risk Pool 482 478 468
Total 1,000 1,000 1,000
mﬂmﬁﬁ;‘g“m §37245 $410.74  $43574
Difference to Q5L (5/t IP5) -51.40 516.25 -55.99
Total net pool revenus $372,451 $410742 5435741
Difference to Q5L 51,401 $16240 45004

2018 2019 2020
Target Pricing 0.00% 0.00% 0.00%
Actively Managed Pool 50.00%  50.00% 50.00%
US Quota Pool 1.82% 221% 3.20%
Harvest Pool 4818%  47.70% 45.80%
Total 100.00% 100.00%  100.00%
Target Pricing - - -
Actively Managed Pool 500 500 500
US Quota Pool LE:3 . 32
Harvest Poal 482 478 468
Total 1,000 1,000 1,000
Welghted aner2g= poal $373.85 540349  $441.73
Difference toWilmar (57t IP5) 51.40 -516.25 $5.99
Total net pool revenue $373,852 5403493 $441,735
Difference to Wilmar $1,4071 -516,249 55,004




OPTION 3 - Balanced approach

A balanced approach, utilising Target Pricing to cower 30%
of pricing exposure

Allocation to Pricing Mechanisms Total Net Pool/Pricing Revenues

$460,000
$450,000
$440,000
$430,000
$420,000
$410,000
$400,000
$390,000
$380,000
$370,000
$360,000
5350,000

051 $0.2k higher [ Wilmar $13.1k higher 8 Q5L $4.0k higher

2018 019

[l Wimar [ Q5L
Overall, across the three seasons, grower nominating 1,000
tonnas |FS of GEI Sugar would have been about 58,900 better

off nominating the Wilmar pricing mechanisms, an average
of nearly 53,000 per season.

2020 (forecast)

A grower nominating Wilmar would have out-performed

a grower who nominated Q5L by some margin in the 2019
season. A grower nominating Q5L would have achieved a
fractionally better result in 2018 and a modestly better result
in 2020.

OPTION 3: A balanced approach, utilising Target Pricing to cover 30% of pricing exposure

For a grower who had nominated Wilmar For a grower who had nominated QSL
as their GEl marketer as their GEl marketer

2018 2019 2020 2018 2019 2020
GEl percentage allocation toc
Target/Call Pricing 30.00% 300D0% 30.00%  Target Pricing 30.00% 30.00% 30.00%
Wilmar Managed Pool 30.00% 30.00% 30.00%  Actively Managed Pool 000%  30.00% 30.00%
US Quota Poaol 1.82% 221% 3.20%  US Quota Pool 1.83% 221% 3.20%
Froduction Risk Pool 38.18% 37.79% 36.80%  Harvest Pool JB. 8% 37.79% 36.80%
Total 100.00% 100.00% 100.00°%  Total 100.00% 100.00%  100.00%
GEl tonnage allocation to:
Target/Call Pricing 300 300 300  Target Pricing 300 300 300
Wilmar Managed Pool 300 300 300  Actively Managed Pool 300 300 300
US Quota Poal 18 2 32 US Quota Pool (}:] 2 32
Production Risk Pool 382 ire 368  Harvest Pool 382 378 368
Total 1,000 1,000 1,000 Total 1,000 1,000 1,000
Eﬂfﬁﬁﬁ;‘gem $387.00 542487  $448.52 :ﬂgﬂ"‘g}tﬁ“—“ peal $388.10 $411.78 545248
Difference to QSL [5/t IP5) -$0.20 513.09 -$3.96  Difference to Wilmar [5/t IP5) 50,20 -513.09 53.96
Total net pool revenue $387,899 5424871 5448519 Total net pool revenue $388,098 5$411,778 5452476
Difference to Q5L -5198 513,003 -53,957 Difference to Wilmar $199 -513,093 53,957




OPTION 4 - Taking more control

Taking more pricing control, utilising Target Pricing to cover
6% of pricing exposurs

Allocation to Pricing Mechanisms

2-3%In

USQ Pool
37-38% In Wilmar

Production Risk Pool

or Q5L Harvest Pool

A grower with Wilmar would have cut-performed a grower
with Q5L in all thres seasons.

Owerall, across thosae seasons, grower nominating 1,000

Total Net Pool/Pricing Revenues

$470,000
$460,000
$450,000
440,000
$430,000
$420,000
$410,000
$400,000
$390,000
380,000
$370,000
350,000

$350,000

018 09

B Wimar [ Q5L

tonnes |P5 of GEI Sugar would have been nearly 516,100
better off nominating the Wilmar pricing mechanisms, an
average of nearly 55,400 per season.

‘aking more pricing control, utlising Target Pricing to cover 60% of pricing exposure

Wiimar 3.4k higher S8 Wilmar 59,5k higher Wilmar $2.7k higher
|| || ||
2020 [forecast)

For a grower who had nominated Wilmar For a grower who had nominated Q5L
as their GEl marketor as thieir GEl marketar

2018 2019 2020 2018 2019 2020
GEl percentage allocation to:
Target/Call Pricing 60.00%  6000%  60.00%  Target Pricing 60.00%  6000%  G0.00%
Wilmar Managed Fool 0.00% 0uD0% 000%  Actively Managed Pool 0.00% 0.00% 0.00%
LS Quota Pool 1.82% 221% 320%  US Quota Pool 1.82% 221% 1.20%
Production Risk Pool 38.18% 37.79% 36.80%  Harvest Pool IB.18% 3779 36.80%
Total 100.00% 100.00% 100.00%  Total 100.00% 100.00%  100.00%
GEl tonnage allocation to:
Target/Call Pricing 600 600 600  Target Pricing GO0 GO0 600
Wilmar Managed Pool - Actively Managed Pool - - -
LS Quota Poal 18 2 32  USQuota Pool 18 2 32
Production Risk Pocl 382 378 368  Harvest Pool 382 378 368
Total 1,000 1,000 1,000 Total 1,000 1,000 1,000
Weighted average pool $405.75 43141 saesgy Weighted average pool $402.31 $421.47  $463.12
Difference to Q5L [/t IP5) $3.45 $9.94 $2.70  Difference toWilmar [5/t IP5) -453.45 -59.94 -51.70
Total net pool revenus 5405753 5431400 5465818 Total net pool revenue 5402 306 5421468 $463,117
Difference to Q5L $3447 $0041  $2700 Difference to Wilmar 53447 50841 52,700




SUMMARY

The following chart aggregates the total net revenue for each
of the four pricing allocation options, for the full 2018-2020
period, for a grower who may have nominated Wilmar versus
a grower who may have nominated Q5L.

Under each of the four options, a grower nominating 1,000
tonnes IPS of GEI Sugar to Wilmar would have achieved
superior results across the full three-season period than for a
grower nominating Q5L

The historical analysis illustrates that, under all four GEI
pricing exposure options, a grower would have been better
off with Wilmar.

In dollar terms, the financial benefit of marketing with
Wilmar ranges from 58,854 to 544,193 over the full thrae-

year period.

Total Net Pool/Pricing Revenues over 2018-2020 Seasons

£1,320,000
£1,300,000
£1,280,000
£1,260,000

51,240,000
§1,225415
£1,220,000

Wilmar 58 854 higher
51,200,000

OPTION 2

Marksters'
managed

OPTION 1
Default pool

1,302,580

1,219,080

Wilmar $8,957 higher Wilmar $ 16,089 higher

OPTION 3
Balanced approach

[l For a grower nominating Wilmar [l For a grower nominating QSL

HOW WE CAN HELP

We recognise that the four pricing allocation
scenarios in this publication might not represent
the option/s you use, or would like to see analysed.

To personalise the analysis to suit your situation,
we have a pricing comparison model that can

take into account your farm production, your
forward pricing outcomes and the spedific
pricing mechanisms you have used or might
consider in future.

Please contact one of our Grower Marketing
Consultants to arrange for a personal consultation.

>

wilmar

PJ GILEPPA
B Townsville
0437 297 978

FRANCO ZAINI
' | Herbert
« 0419476770

SHIRLEY NORRIS

Proserpine
0437 803 019

MENNO BOKMA YOLANDA HANSEN
~ Burdekin Burdekin
: M37669118 - (439 002 240

ANGUS MCKERROW
~ Flane Creek
1 19238535

5 TANIA DALTON
- Townsville
4 0438176335
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KALAMIA CANE
GCROWERS
ORGANISATION
LIMITED (KCGOL)
&
KALAGRO LIMITED

Located at:
140 Young Street, AYR

Office Hours:
Monday - Friday
8.30am - 4.30pm

Postal Address:
PO Box 597, AYR QLD 4807

Phone:
07 47 8313 12

Email:
admin@kalagro.com.au

Web:
wwWw.kalagro.com.au

Facebook:
KalamiaCaneGrowersorg
Ltd



mailto:admin@kalagro.com.au
http://www.kalagro.com.au/

Wages Preparation - Fair Work
ATO & STP Compliancy

Superannuation

End of Financial Year Processing

WorkCover - Premiums
& Claims Assistance

BAS agent
25954836

Jacki Kratzmann

KCGO PAYROLL SERVICE
CHARGES

Members
$12.20 (incl GST) per Payslip

Non-members
$14.15 (incl GST) per Payslip

All Clients
$20.25 (incl GST) End of Financial
Year Processing (per Employee)

marvest Invoice Services

PREPARATION OF WEEKLY
HARVEST INVOICE CHARGES

Members:
$12.20 (incl GST) per Invoice

Non-members:

-~ $14.15 (incl GST) per Invoice

Postage Charges:

$1.10 per Env.

Delivery Options:
e Invoices emailed
e posted
e KCGO office pickup option

**Service offered to
KCGO Members
& Non-Members* *




